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October new LCV registrations down by 10.3% year on year 

 

According to the latest report from the SMMT. there 

were 22,896 new LCVs registered in October which is 

down by 24,522 (15.1%) month on month. 

 

Compared to October 2024, there were 3,446 fewer 

registrations than in October 2025. 

 

Year to date, new LCV registrations were down by 

30,153 (10.3%) compared to the same period in 2024.  

 

 

 

Used light commercial vehicle cumulative guide price movements 3 years/60k (all sectors) – up by 5.4% 

 

This chart highlights the sharp fluctuations in 

guide price movements between 2020 and 

2025. Prices peaked in 2021 during the height 

of the COVID-19 pandemic, before declining to 

more sustainable levels by late 2023. The 

purple dotted line represents the cumulative 

guide price changes we’ve made as of 

December 2025 (-3.8%).  

 

 

 

All is not what it seems 

Whilst the headline figure shows a +5.4% market 

price increase across the entire LCV sector, as 

always, the devil is in the detail. The chart below 

shows that the chassis-derived sector has had 

particularly strong upward movement in this edition, 

surpassing the overall market trend. 
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High mileage vehicles  

The average mileage of used LCV stock has 

risen over the past year, and trade buyers have 

generally been unwilling to pay close to guide 

prices. 

Throughout the year we have made several 

adjustments to the mileage depreciation rates 

of many of the most popular models in each 

LCV segment. 

These charts show, for this edition of the 

guide, approximately 74% of the data we 

received fall within acceptable performance 

parameters. 

It is also worth noting that the remaining 26% 

of data relates to high-mileage vehicles 

(between 100,000 and 250,000 miles), which 

carry significantly lower values. 

 

 

 

 

For what it’s worth 

With less than two months remaining in the year, and new registrations down by 10.3% year-on-year, 2025 has been a 

pretty dismal year for the new LCV market. Consequently, there have been fewer part exchanged and de-fleeted 

vehicles entering the used wholesale market. Whilst some manufacturers might force registrations in the run up to 

the Christmas holidays, in an attempt to boost their end of year sales figures, it’s unlikely to have any effect on the 

overall outlook of both the new and used LCV markets.  

Although, our research indicates that trade sales have continued to decline, auction officials remain optimistic, 

reporting high attendances, for both online and physical sales, with strong demand across all sectors and price 

ranges. Although they don’t see any major shifts in the market in the near future, dealer stock levels are high and 

there is a sense that dealers are avoiding overstocking their forecourts in case retail demand softens in the new year. 

There are also reports of bigger used LCV buyers already putting their cheque books away until the new year. 

Vehicle condition remains King, with clean, retail-ready units selling more easily, or even above guide prices. Given the 

limited availability of stock, dealers with in-house repair facilities are increasingly prepared to bid on damaged 

vehicles, provided reserve prices are realistic.  

Our research indicates a reluctant but growing acceptance of higher-mileage vehicles within the market, 

accompanied by stabilised market prices. Previously a frequent source of negative feedback from our subscribers, 
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this trend may reflect both the adjustments we have implemented to mileage depreciation rates, and limited buyer 

choice. 

There is no such thing as negative feedback 

Every month, we receive a vast amount of trade sales data from auction houses, leasing companies, and vehicle 

manufacturers. These are actual transaction prices, hard facts that form the foundation of what we do. But even the 

best data, on its own, can’t explain why certain vehicles outperform others, or why demand suddenly shifts. That’s 

where feedback comes in.  

We value around 45,400 CAP Ids across LCVs up to 15 years old. This equates to approximately 6.8 million plates 

each month. With that level of complexity, insights from those working directly in the market aren’t just helpful, they’re 

essential. Feedback confirms real trends, challenges anomalies, and highlights issues we may need to prioritise.  

Feedback makes Red Book stronger, and that benefits the entire industry. 

When subscribers share their perspective, whether it challenges our view, confirms a movement, or flags something 

unusual, we see it as a positive contribution. Not criticism. Not complaint. But collaboration.  

We actively encourage feedback and regularly meet with auction houses, leasing companies, and OEMs. Because the 

most accurate values don’t come from data alone, but from data plus real-world experience. It’s how we keep the 

guide accurate and relevant, and why your feedback is so important. 

What to look out for in this edition 

Whilst guide prices tend to go down each month to reflect the natural ageing of vehicles, in this edition, on average, 

they have gone up by +5.4% for 3 year/60K plates and +5.1% overall. The following charts and tables provide an 

overview of the guide price movements we’ve made in this edition. Please note that particularly large movements in 

the over 3.5t and chassis-derived sector will have bolstered the overall LCV sector performance, 

Indicative guide price adjustments by sector- December edition 

This table outlines the guide price movements in this edition at sector level.  

Prices have remained stable in the small, medium, and large van sectors over 

the past month, serving as a barometer for the used LCV market as a whole.  

Electric Vehicles (EVs) are steadily becoming more popular amongst trade 

buyers, particularly as the supply of diesel and petrol vans continues to 

dwindle.  

 

 

  

 

. 

 

 

LCV Sector 3Yr60k Overall

Micro Van -4.5%

City Van -2.0% -2.0%

Small Van -0.6% -0.5%

Medium Van 0.1% 0.2%

Large Van -0.6% -0.5%

E City Van 0.0% 0.0%

E Small Van 0.8% 0.5%

E Medium Van -0.1% -0.2%

E Large Van 0.0% 0.0%

E Chassis - Derived 0.0% 0.0%

E 4x4 Pick-up Lifestyle SUV 0.0%

E Mini-bus 9.4%

E Vat Qualifying 0.0% 0.0%

Over 3.5T 13.0% 11.7%

All Terrain Workhorse 0.7% 0.8%

Forward Control Vehicle 6.7% 6.3%

Chassis - Derived 12.6% 12.5%

All Terrain Lifestyle -0.1% -0.1%

Mini-bus 0.0% 0.0%

Vat Qualifying -2.6% -1.8%

Overall Average Movements 5.4% 5.1%



           

 

 

Commercial editorial 
By cap hpi 

Internal  

Indicative guide price movements by fuel types 
 

 
 
 
 
 
 

 
 
 
Indicative guide price movements battery electric sector 

 
 

 
 
 
 

 
 

 
 

 
Average guide price movements for December – all powertrain sectors  
 

All Powertrains - Overall Average Movement +5.1% 

All Powertrains - 3year 60K Average Movement +5.4% 

Diesel ICE Powertrain - Overall Average Movement +5.6% 

Diesel ICE Powertrain - 3year 60K Average Movement +5.9% 

Petrol ICE Powertrain - Overall Average Movement -0.6% 

Petrol ICE Powertrain - 3year 60K Average Movement -0.6% 

BEV Powertrain - Overall Average Movement -0.1% 

BEV Powertrain - 3year 60K Average Movement -0.1% 

 
Best-selling City Vans by sales volume 
 

 

42524 TRANSIT COURIER DIESEL (2014 - 2023) - 1.5 TDCi 100ps Limited Van [6 Speed] (18-23)

41923 CORSAVAN DIESEL (2014 - 2018) - 1.3 CDTi 16V 95ps ecoTEC Van [Start/Stop] (17-18)

15141 BIPPER DIESEL (2008 - 2017) - 1.4 HDi 70 S [SLD] (08-12)

43639 FIESTA DIESEL (2018 - 2020) - 1.5 TDCi Van (18-20)

43638 FIESTA PETROL (2018 ----) - 1.0 Ecoboost 125 Sport Van (18-)

42522 TRANSIT COURIER DIESEL (2014 - 2023) - 1.5 TDCi Trend Van [6 Speed] (18-23)

42523 TRANSIT COURIER DIESEL (2014 - 2023) - 1.5 TDCi 100ps Trend Van [6 Speed] (18-23)

45293 TRANSIT COURIER PETROL (2014 - 2023) - 1.0 EcoBoost Leader Van [6 Speed] (19-23)

55439 COROLLA PETROL (2022 - 2023) - 1.8 VVT-i Hybrid Commercial Auto (22-23)

30873 TRANSIT COURIER DIESEL (2014 - 2023) - 1.6 TDCi Trend Van (14-16)

BEV Sector 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

E City Van 0.0% 0.0% 0.0%

E Small Van 0.0% 0.0% 0.8% 1.4% 1.9%

E Medium Van -0.3% -0.1% -0.1% -0.3% -0.3%

E Large Van 0.2% 0.0% 0.0% 0.0% 0.0%

Chassis - Derived 19.9%

E 4x4 Pick-up Lifestyle SUV 0.0% 0.0% 0.0%

E Mini-bus 9.4%

E Vat Qualifying 0.0% 0.0% 0.0% 0.0% 0.0%

Fuel Types 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

Diesel 5.6% 5.5% 5.9% 5.5% 5.5%

Petrol -0.9% -0.8% -0.6% -0.1% -0.2%

Electric 0.1% 0.0% 0.1% 0.1% 0.0%

Petrol Parallel PHEV 3.3% 2.0% 1.9%

Petrol Series PHEV 0.0% 0.0% -0.4% -0.4% -0.5%

Petrol/Electric Hybrid 0.0% 0.0% 0.0%
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Best-selling Small Vans by sales volume 
 

 
 

 
 
 
 
 
 
Best-selling Medium Vans by sales volume 
 

 

44398 PARTNER STANDARD DIESEL (2018 - 2024) - 1000 1.5 BlueHDi 100 Professional Van (19-21)

11464 COMBO DIESEL (2001 - 2011) - 1700 1.3CDTi 16V Van [75PS] (06-11)

15218 PARTNER L1 DIESEL (2008 - 2015) - 625 S 1.6 HDi 75 Van (08-15)

58060 COMBO CARGO DIESEL (2023 ----) - 1.5 Turbo D 100ps Prime H1 Van (23-25)

18573 DOBLO CARGO SWB DIESEL (2010 - 2014) - 1.3 Multijet 16V Van Start Stop (10-14)

44218 COMBO CARGO L1 DIESEL (2018 - 2024) - 2300 1.5 Turbo D 100ps H1 Sportive Van (19-21)

53412 BERLINGO M DIESEL (2018 - 2024) - 1.5 BlueHDi 1000Kg Enterprise Pro 100ps [6 Speed] (21-22)

55328 PARTNER STANDARD DIESEL (2018 - 2024) - 1000 1.5 BlueHDi 100 Professional Prem Van [6 Spd] (21-22)

26302 DOBLO XL CARGO LWB DIESEL (2012 - 2014) - 1.6 Multijet 16V Van (12-14)

56316 BERLINGO M DIESEL (2018 - 2024) - 1.5 BlueHDi 1000Kg Enterprise Ed 100ps 6 Speed S/S (22-24)

42060 TRANSIT CUSTOM 280 L1 DIESEL FWD (2017 - 2023) - 2.0 EcoBlue 130ps Low Roof Limited Van (17-23)

42077 TRANSIT CUSTOM 300 L2 DIESEL FWD (2017 - 2023) - 2.0 EcoBlue 130ps Low Roof Limited Van (17-23)

45851 VIVARO L2 DIESEL (2019 - 2024) - 2900 1.5d 100PS Dynamic H1 Van (19-22)

42176 TRANSIT CUSTOM 300 L2 DIESEL FWD (2017 - 2023) - 2.0 EcoBlue 105ps Low Roof Trend Van (18-23)

42069 TRANSIT CUSTOM 300 L1 DIESEL FWD (2017 - 2023) - 2.0 EcoBlue 130ps Low Roof Limited Van (17-23)

11169 EXPERT L2 DIESEL (2007 - 2016) - 1200 1.6 HDi 90 H1 Van (07-16)

44322 VIVARO L2 DIESEL (2019 - 2024) - 2900 1.5d 100PS Sportive H1 Van (19-22)

44446 TRANSIT CUSTOM 300 L1 DIESEL FWD (2017 - 2023) - 2.0 EcoBlue 105ps Low Roof Leader Van (19-23)

39597 EXPERT STANDARD DIESEL (2016 - 2024) - 1400 2.0 BlueHDi 120 Professional Van (16-21)

42084 TRANSIT CUSTOM 320 L2 DIESEL FWD (2017 - 2023) - 2.0 EcoBlue 130ps Low Roof D/Cab Limited Van (17-23)

Manufacturer 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

CITROEN -0.2% -0.2% 1.0% 1.0% 1.0%

FIAT -2.6% -2.6% -3.0% -3.1% -3.2%

FORD 0.0% 0.0% 0.0% 0.0% 0.0%

MERCEDES-BENZ 3.0% 3.0% 0.0% 0.0% 0.0%

NISSAN -2.0% -2.0% -2.0% -2.0% -2.0%

PEUGEOT 0.0% 0.4% 2.1% 2.1% 2.1%

RENAULT -2.0% -2.0% -2.0% -2.2% -2.1%

TOYOTA -1.5% 0.0% 0.0% 0.0% 0.0%

VAUXHALL -0.9% -0.6% 0.0% 0.0% 0.0%

VOLKSWAGEN -1.0% -1.0% -0.9% -1.0% -1.0%

Small van - guide price adjustments by manufacturer

Manufacturer 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

FIAT -5.0% -5.1% -4.9% -5.1%

FORD 0.0% 0.0% 0.0% 0.0% 0.0%

TOYOTA 0.0% 0.0% 0.0%

City van - guide price adjustments by manufacturer
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Best-selling Large Vans by sales volume 
 

 
 
 

 
Best-selling All Terrain Lifestyle/SUV by sales volume 

 

37861 TRANSIT 350 L2 DIESEL FWD (2014 - 2019) - 2.0 TDCi 130ps H3 Van (16-19)

49244 SPRINTER 315CDI L3 DIESEL RWD (2020 - 2023) - 3.5t H2 Progressive Van (20-23)

44606 TRANSIT 350 L3 DIESEL RWD (2019 ----) - 2.0 EcoBlue 130ps H3 Leader Van (19-24)

45432 MOVANO 3500 L3 DIESEL FWD (2019 - 2021) - 2.3 Turbo D 135ps H2 Van (19-21)

49238 SPRINTER 315CDI L2 DIESEL RWD (2020 - 2023) - 3.5t H2 Progressive Van (20-23)

42950 SPRINTER 314CDI L2 DIESEL FWD (2018 - 2021) - 3.5t H1 Van (18-21)

43120 SPRINTER 314CDI L2 DIESEL FWD (2018 - 2021) - 3.5t H2 Van (18-21)

45054 MASTER LWB DIESEL FWD (2019 ----) - LM35dCi 135 Business+ Medium Roof Van (19-23)

41542 CRAFTER CR35 LWB DIESEL FWD (2017 - 2025) - 2.0 TDI 140PS Trendline High Roof Van (17-23)

41539 CRAFTER CR35 MWB DIESEL FWD (2017 - 2025) - 2.0 TDI 140PS Trendline High Roof Van (17-23)

44067 RANGER DIESEL (2019 - 2022) - Pick Up Double Cab Wildtrak 2.0 EcoBlue 213 Auto (19-22)

56276 RANGER DIESEL (2022 ----) - Pick Up Double Cab Wildtrak 2.0 EcoBlue 205 Auto (22-)

35006 RANGER DIESEL (2015 - 2019) - Pick Up Double Cab Wildtrak 3.2 TDCi 200 Auto (15-19)

49099 HILUX DIESEL (2020 ----) - Invincible X D/Cab Pick Up 2.8 D-4D Auto (20-24)

39511 NAVARA DIESEL (2016 - 2022) - Double Cab Pick Up Tekna 2.3dCi 190 4WD Auto (16-19)

51388 HILUX DIESEL (2020 ----) - Icon D/Cab Pick Up 2.4 D-4D Auto (20-24)

45402 NAVARA DIESEL (2016 - 2022) - Double Cab Pick Up Tekna 2.3dCi 190 TT 4WD Auto (19-22)

44061 RANGER DIESEL (2019 - 2022) - Pick Up Double Cab Limited 1 2.0 EcoBlue 170 Auto (19-22)

35284 L200 DIESEL (2015 - 2019) - Double Cab DI-D 178 Barbarian 4WD (15-19)

51387 HILUX DIESEL (2020 ----) - Icon D/Cab Pick Up 2.4 D-4D (20-24)

Manufacturer 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

CITROEN 0.3% 0.4% 2.0% 2.0% 2.0%

FIAT 0.0% 0.0% 0.0% 0.0% 0.0%

FORD 2.0% 0.6% 0.0% 0.0% 0.0%

MAXUS 0.0%

MERCEDES-BENZ 0.0% 0.0% 0.0% 0.0% 0.0%

NISSAN 0.0% 0.0% 0.0% 0.0% -0.2%

PEUGEOT 3.3% 3.4% 6.0% 5.9% 6.0%

RENAULT 0.0% 0.0% 0.0% 0.0% 0.0%

RENAULT TRUCKS UK 0.0% 0.0% 0.0%

TOYOTA 0.0% 0.0% 0.0% 0.0% 0.0%

VAUXHALL 0.0% 0.0% 0.0% 0.0% 0.0%

VOLKSWAGEN -1.0% -1.0% -1.0% -1.0% -1.0%

Medium van - guide price adjustments by manufacturer

Manufacturer 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

CITROEN 0.0% 0.0% 0.0% 0.0% 0.0%

FIAT 0.0% 0.0% 0.0% 0.0% 0.2%

FORD 1.0% 1.0% 1.0% 1.0% 1.0%

IVECO 0.0% -1.9% -3.0% -3.0% -3.0%

MAN 0.0% 0.0% 0.0% 0.0% 0.0%

MAXUS 0.0% 0.0% 0.0% 0.0% 0.0%

MERCEDES-BENZ 0.8% 0.0% 0.0% 0.0% 0.0%

NISSAN 0.0% 0.0% 0.0% 0.0% 0.0%

PEUGEOT 0.0% 0.0% 0.0% 0.0% 0.0%

RENAULT 0.0% 0.0% 0.0% 0.0% 0.0%

RENAULT TRUCKS UK 0.0% 0.0% 0.0% 0.0% 0.0%

TOYOTA 0.0%

VAUXHALL 4.0% 4.0% 4.1% 4.0% 4.0%

VOLKSWAGEN -1.0% -2.0% -2.0% -2.0% -2.0%

Large van - guide price adjustments by manufacturer
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Best-selling All Terrain Workhorse by sales volume 

 
 
 

 
 

 
 
 
 

 
 
Ken Brown 
LCV Valuations Editor 
 
 

38351 HILUX DIESEL (2016 - 2020) - Active D/Cab Pick Up 2.4 D-4D (16-20)

51518 D-MAX DIESEL (2020 - 2025) - 1.9 Utility Double Cab 4x4 (20-25)

45873 L200 DIESEL (2019 - 2021) - Double Cab DI-D 150 4Life 4WD (19-21)

51383 HILUX DIESEL (2020 ----) - Active D/Cab Pick Up 2.4 D-4D (20-24)

51475 DISCOVERY DIESEL (2020 ----) - 3.0 D300 HSE Commercial Auto (20-21)

21895 DEFENDER 110 LWB DIESEL (1990 - 2016) - Hi Capacity PickUp TDCi [2.2] (11-16)

38350 HILUX DIESEL (2016 - 2020) - Active Extra Cab Pick Up 2.4 D-4D TSS (16-20)

35280 L200 DIESEL (2015 - 2019) - Double Cab DI-D 151 4Life 4WD (15-19)

26500 NAVARA DIESEL (2010 - 2015) - Double Cab Pick Up Visia 2.5dCi 144 4WD (13-15)

49086 DISCOVERY DIESEL (2018 - 2020) - 3.0 SD6 HSE Commercial Auto (19-20)

Manufacturer 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

DACIA 0.0% 0.0% 0.0% 0.0% 0.0%

FORD 0.0% 0.0% 0.0% 0.0% 0.0%

INEOS 0.0%

ISUZU 0.0% 0.0% 0.0% 0.0% 0.0%

LAND ROVER 2.0% 2.0% 2.0% 2.0% 2.0%

MITSUBISHI 2.0% 1.9%

NISSAN 0.0% 0.0% 0.0%

SSANGYONG 0.0%

SUZUKI 0.0% 0.0% 0.0% 0.0%

TOYOTA 0.0% 0.0% 0.0% 0.0% 0.0%

All Terrain Workhorse - guide price adjustments by manufacturer

Manufacturer 1Yr20k 2Yr40k 3Yr60k 4Yr80k 5Yr100k

FIAT -0.7% -1.2%

FORD 0.0% 0.0% 0.0% 0.0% 0.0%

GREAT WALL -0.9%

ISUZU 0.0% 0.0% 0.0% 0.0% 0.0%

KGM -1.0%

MAXUS -1.1%

MERCEDES-BENZ 0.0% 0.0%

MITSUBISHI 0.0% 0.0%

NISSAN 0.0% 0.0% 0.0% 0.0% 0.0%

SSANGYONG -1.0% -1.0% -0.9% -0.9% -1.1%

TOYOTA 0.0% 0.0% 0.0% 0.0% 0.0%

VOLKSWAGEN 0.0% 0.0% 0.0%

All Terrain Life/SUV- guide price adjustments by manufacturer
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The average number of trucks available at auctions increased slightly last month and sales remained broadly similar 

to October, whilst both trailer entries and sales fell. 

 

As mentioned last month the values of some vehicles were starting to show signs of recovery following months of 

reductions, but this may have been a false dawn because whilst remaining true, the number of positive movements is 

still outweighed by negative ones.  

 

Many of the vehicles being sold are at values lower than expected, resulting in some values continuing to fall, 

especially for the models which were already in decline. 

 

Fresh stock has been available recently but in diminishing numbers, and with rental companies currently busy, less 

rental stock is expected to appear for disposal until after Christmas. Fresh vehicles usually create good interest, but 

with less of it around buyers may start their winter hibernation sooner rather than later. December is usually a quiet 

month in the trade so it will be interesting to see how the month plays out.  

 

Dealers report that the future looks a little uncertain with disposable incomes being squeezed, and with household 

costs and unemployment rising, people are expected to spend less. This may result in a slow-down in manufacturing 

leading to less trucks being required to service our needs. This could result in vehicles becoming redundant and they 

may enter the market at a time when demand is slowing, resulting in falling values.  

 

Used truck and trailer statistics. 

Over the last month the average number of truck entries at auctions increased by 6.1%, and the number of on-the-day 

sales dropped by 2.4%. Sales were 21.2% more than in November last year when the average number of entries per 

auction was 27.3% more than this year.  

Trailer entries decreased by 7.5% last month whilst sales declined by 12.5%. Sales were 12.0% more than last 

November when the average number of entries was 10.8% more than this year. 

Over the previous month the number of vehicles under seven years of age increased by 1.4%, whilst vehicles over nine 

years old decreased by 0.3%. Trailers saw an increase of 3.9% in those under seven years of age and those over nine-

year-old increased by 0.3%. 

The above statistics are based on six auctions and 920 total truck and trailer lots offered up to and including the 17th 

November, and as always, we remind you that these are ‘hammer sales’ on-the-day and provisional sales which are 

subsequently successfully converted are not included. 

The following graphs below firstly illustrate the average number of truck lots which have been available at auctions 

each month followed by the average number of truck sales as a percentage of the average number of truck lots. 
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The two graphs below illustrate the average number of trailer lots which have been available at auctions each month 

followed by the average number of trailer sales as a percentage of the average number of trailer lots. 
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The following illustrates the age profile of trucks and trailers seen at auctions during 2025. The age of entries shown 

as a percentage of the total truck and trailer lots viewed.  

 

  

12.69%

12.12%

12.09%

13.03%

50.07%

Truck auction lots by age

< 7 Year (2025-2020) 7 Year (2019) 8 Year (2018) 9 Year (2017) > 9 Year (2016 and Older)

6.71%

2.87%

3.93%

7.70%

78.80%

Trailer auction lots by age

< 7 Year (2025-2020) 7 Year (2019) 8 Year (2018) 9 Year (2017) > 9 Year (2016 and Older)
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Statistics for all the above graphs are correct up to and including 17th November 2025 

Finally, the following chart illustrates the cumulative % change in guide values over recent years.  

Sector Summary 

7.5t to 12t vehicles - Euro 6 

• The values of most models have reduced as demand has softened.  

Plenty more 7.5 tonne boxes have arrived in the market, predominantly DAFs, and whilst many are selling values 

remain under pressure. Older boxes are plentiful, so buyers have a wide choice to select from. Other types of 7.5 

tonne vehicles are less numerous which assists in their saleability, but values are in decline. 

Several boxes and curtains with sleeper cabs have also been noted recently, with some DAF examples having pod 

sleepers. Because vehicles in this sector with sleepers usually have higher mileages, they do not usually attract any 

additional attention.  

Tippers, particularly late ones, are currently popular lots but this may change as we move into winter.  

Fridges too are easily available but due to some being of inferior quality, and have clearly not been looked after, many 

are attracting little interest. Good specification tidy examples increase the desirability of fridges.  

Car transporters remain popular, and the best of last month’s crop was a selection of MAN TGL 12.220 BL crew cab 

tilt & slides from a national recovery company. The prime example was a 21 plate with 411,000 kilometres which sold 

for £43,500. 

13t to 18t vehicles - Euro 6 

• The values of some models have reduced, with several values increasing, however, most values remain 

unchanged.  
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Internal  

Values continue to struggle a little in this sector, especially for the most copious examples which continue to find 

difficulty attracting buyers, especially so when exporters who would have once purchased such vehicles are giving 

them the cold shoulder.  

Gritters with ploughs, which tend to be more popular at this time of year, have appeared at auctions with some having 

more success than others but sales are sluggish. 

A considerable quantity of highway dropsides, some with crash cushions, and some with low entry cabs, and some 

with both, are finding difficulty to achieve serious offers. The majority have age and condition against them, so 

together with a limited aftermarket, they are likely to be around for a while. 

Tippers remain popular but fridges have failed to live up to expectation with even more DAF LF specimens presenting 

themselves, resulting in values falling dramatically. Even newer ones sometimes grapple to rally meaningful bids and 

with plenty available it may be a while before they all disappear. 

Curtains, boxes and dropsides are met with varying degrees of enthusiasm. Unless they are later models which are 

well presented and with desirable mileages, interest can be subdued.  

Several demount chassis cabs have been noted but they are not particularly popular and often struggle unless a 

suitable body is available. If there is not a body the cost of removing the equipment to render it a straight chassis cab 

is usually uneconomical. 

Beavertails and skip loaders remain popular, together with anything sporting a crane, but here too vehicles must be 

presentable and showing little or no sign of having endured a hard life. 

Car transporters remain popular here too with a highlight being a 2018 68 plate DAF FA LF230 16 tonne day cab 

double deck with 293,000 kilometres which sold for £31,000. 

Hot boxes continue to appear at auction and rather than the usual DAF products a couple of Renault Trucks 

D250.18’s made an appearance, the best of which was a 2019 69 plate with 235,000 kilometres which sold for 

£25,250. 

Multi-wheelers - Euro 6 

• Little has changed, with just a handful of value amendments, some increasing and others falling. 

 

Values have fallen a little across some derivatives and the appetite for tippers, especially those carrying grabs 

remains dull, particularly 8x4 examples but other combinations are also only moving slowly at present. However, one 

should be mindful of the fact that we are entering winter when interest in such vehicles is traditionally slow. 

Fridges continue to appear at auction, but it is often their age and condition which prevents any real interest. Some 

DAF and Mercedes-Benz beavertail plant carriers proved more popular, stimulating strong bidding with most being 

sold on the day.  

With a few exceptions run of the mill boxes, curtains and dropsides are not selling so easily unless they have low 

kilometres. Even then, sales are not as good as six months ago when such vehicles would have been snapped up 

regardless. 

Tankers, dependent on type, can attract strong bids or prompt no real interest. Hoses, reels, and the necessary 

paperwork must be available with the vehicle to obtain the best result.  
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Refuse trucks continue to attract little attention and their values fall sharply once they reach six or seven years old as 

was clear at one sale. A 2016 66 plate Volvo FE 320 6x2 SLP with low entry crew cab and only 82,000 kilometres with 

Heil PLK 19.1m body and Terberg split bin lift sold for just £4,750. 

A couple of interesting vehicles of note were a 2022 72 plate Volvo FH540 6x4 Globetrotter log carrier with crane and 

145,000 kilometres which achieved a best bid of £135,000 and a 24 plate Volvo FMX 420 8x2 day cab beavertail with 

75,000 kilometres which achieved a bid of £141,500. 

Another beavertail was a 2019 69 plate Scania P410 8x2 sleeper with 344,000 kilometres which sold for £80,250. 

Tractor units - Euro 6 

• There are some increased values for 6x2 tractor units and a handful of decreases, but on the whole values 
remain unchanged.  
The values of some 4x2’s have increased but most remain the same. 
 

There are plenty of 6x2 tractor units currently available, but sales are steady and some models are seeing values 

increase a little.  

 

It is customary for the market to see an influx of tractor units in mid-January following the Christmas rush, so is 

unusual to see so many still available in November. Usually, it is this time of year where Christmas requirements lead 

to increased sales activity but there has been little sign of that this year, despite values remaining buoyant. 

 

4x2 examples continue to be scarce by comparison to 6x2’s and many recent examples have sold well, with some 

gaining in value. 

 

6x4 and multi-wheel tractor units remain scarce and continue to attract attention as and when they appear for sale. 

Trailers 

 

• Trailers – Values have increased for some types with a couple of other types seeing decreased values.  

The number of trailers available is reasonably low and whilst there has been a recent decrease in on-the-day auction 

sales, sales remain high relative to entries.  

This time of year, is traditionally a period when ready to roll trailers are often purchased to supplement the short-term 

requirements of operators in the run up to Christmas and it is fleet type curtains and boxes which are currently 

attracting most interest, the former seeing some strong sales results.  

Decent quality newer trailers, irrespective of body type usually stimulate strong bids, but the age and condition of 

most trailers currently available are not conducive to a further life on the road and are unlikely to find buyers quickly.  

Platforms remain popular, especially extenders or those sporting twist-locks, along with extendable skeletals.  

Tippers of all types usually provoke interest, but fridges have been struggling a little of late, especially supermarket 

specification ones with roller shutters and values reflect this. 

The pick of the specialist trailers recorded at auction was a 2018 Faymonville Triaxle extendable machine carrier with 

front lift axle, self-tracking rear axles and power slide ramps which sold for £32,500. 

Rob Smith 

HGV Valuations Editor 
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